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Lead Generating
Activities for 2017








# of Transaction
1) Sphere of influence



___________
2) Circle prospecting




___________
3) Expireds & Withdrawn



___________
4) FSBO aka unrepresented sellers


___________
5) Open Houses




___________
6) Referral Generation Plan



___________
7) Geographic farming



___________
8) Social farming




___________
9) Professional Farming



___________
10) Event





___________
11) Floor time





___________
12) Cold calling





___________
13) Internet marketing




___________
a. Website

b. Blog


Total end of 2017
___________
c. Facebook

d. LinkedIn
e. Syndication

Based on the above activates I will:
Add _________ people to my sphere each week

Contact _________ people each week.
Things I need help from Frank with:

_____ Listing Presentation

_____ Buyer Presentation

_____ Generating more leads

_____ Marketing to my sphere

_____ Business organization

_____ Gaining control of my life
I commit to the above activates for the next 12 months, by doing so I will:
Make 2017 better than 2016
Improve my business

Get control of work and home life

Be proud of how I am running my real estate career

Name: ____________________________________

Signature: _________________________________
Sphere Communication Plan
January:

February:

March:

April:

May:

June:

July:

August:

September:

October:

November:

December:

Mix them up:

In person

E-mail

Mail

Letters

Post cards

Hand written notes

Talk with your database in person or on the phone at least 2 times per year.
http://www.myrealestatecareerblog.com

